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Ground Rules

ÅObjectives & Schedule

ÅInformal Atmosphere

ÅMaterials

ÅAsk Questions

ÅBreaks & Lunch

ÅFacilities: exits, alarms, first aid, smoking

ÅPlease silence cell phones

ÅRefrain from laptop use during sessions

ÅPJM cannot provide internet connectivity for students

ÅSchedule is tentative and subject to change

ïClass is scheduled 0900 ï1700 hours

ÅTake advantage of networking

ÅSubmit course evaluations at conclusion 
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You have just been handed òthe PJM Bill!ó

òWhere do you go from here?ó
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It is assumed the student is familiar with the following 

concepts:

ÅLocational Marginal Price and how it is calculated

ÅFinancial Transmission Rights and FTR Auctions

ÅPJM Capacity (RPM) markets

ÅPJM Ancillary Service markets

ÅTransmission Service and Interchange scheduling

ÅPJM e-Tools and their operation (other than MSRS)

This course will NOTprovide training in market rules.

Pre-requisite Knowledge
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PJM has made all efforts possible to accurately document all information in this 

presentation.  The information seen during this presentation does not 

supersede the current PJM Operating Agreement or PJM Open Access 

Transmission Tariff both of which can be found by accessing:

http://www.pjm.com/documents/agreements/pjm-agreements.aspx

For additional detailed information on any of the topics discussed, please refer 

to the appropriate PJM manual which can be found by accessing:

Disclaimer:

http://www.pjm.com/documents/manuals.aspx



ÅAll materials contained within this presentation are from 

PJM training/development systems and are not representative 

of any particular members business philosophies and 

strategies nor should they be used to suggest  or promote 

particular business philosophies or strategies.

ÅExamples, prices and reports are for demonstrative 

purposes and are not intended to be representative of actual 

market clearing prices and results, trading volumes, 

generation and load characteristics and business strategies.

ÅBefore performing any type of business in PJM, members 

should adequately research PJM manuals, documents, 

agreements, website and other sources for detailed 

information.
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ÅThis training will be conducted in three primary 

segments:

ïMarket Settlements Primer

ïMarket Settlements

ïReconciliations

Market Settlements Training Segments


