[bookmark: _att_eef2d15de7bf4ffc9f71e8bd182c1011][bookmark: _att_fa480cab83ef4da28d3c449db5a3c422][bookmark: _Toc489014566]Attachment C: Demand Resource Sell Offer Plan
The Demand Resource Sell Offer Plan (DR Sell Offer Plan) is a PJM template document, requiring the information set forth below, together with an accompanying signed PJM Demand Resource Officer Certification Form (DR Officer Certification Form). A completed DR Sell Offer Plan (including a signed DR Officer Certification Form) must be submitted to PJM no later than 15 business days prior to the relevant RPM Auction by Curtailment Service Providers (CSPs) that intend to offer Demand Resources (DR) in RPM Auctions. The DR Sell Offer Plan must provide information that supports the CSP’s intended DR Sell Offers and demonstrates that the DR is being offered with the intention that the MW quantity that clears the auction is reasonably expected to be physically delivered through DR registrations for the relevant Delivery Year. 
The DR Sell Offer Plan encompasses both existing DR and Planned DR. Existing DR is identified as end-use customer sites that the CSP has under contract for the current Delivery Year (i.e. end-use customer sites registered in the PJM DR Hub system for the current Delivery Year)[footnoteRef:1] and that the CSP intends to have under contract for the auction Delivery Year. Planned DR is that quantity of the CSP’s intended total DR Sell Offer in excess of the CSP’s existing DR and is subject to an RPM Credit Requirement. [1: For a Base Residual Auction and a Third Incremental Auction, end-use customer sites registered in the PJM eLRS system for the subsequent Delivery Year may also be considered as existing DR provided the registrations are in “Confirmed” status by specified deadlines established by PJM and communicated to CSPs in advance of the DR Sell Offer Plan submittal deadline. ] 

Both the signed DR Officer Certification Form and the completed DR Sell Offer template must be submitted to PJM via email to rpm_hotline@pjm.com no later than 15 business days prior to the relevant RPM auction. PJM will review the DR Sell Offer Plan and notify the CSP via email no later than 10 business days prior to the RPM Auction if another CSP has identified the same end-use customer site(s) in their DR Sell Offer Plan and request supporting documentation, such as a letter of support from the end-use customer indicating that the end-use customer and CSP are likely to execute a contract for the auction Delivery Year. Supporting documentation must be submitted via email to the rpm_hotline@pjm.com no later than 7 business days prior to the RPM Auction. PJM will notify all CSPs via the eRPM system of the approved DR MW quantity by zone/sub-zone that the CSP is permitted to offer into the RPM Auction no later than 5 business days prior to the RPM Auction.
I. PJM Demand Resource Officer Certification Form
A DR Officer Certification Form is located in Attachment D of Manual 18 and is posted on the PJM web site. A signed DR Officer Certification Form must accompany the DR Sell Offer Plan. The DR Officer Certification Form specifies that the signing officer has reviewed the DR Sell Offer Plan, that the information provided therein is true and correct, and that the MW quantity that clears the auction is reasonably expected to be physically delivered through DR registrations for the relevant Delivery Year. 
II. DR Sell Offer Plan Template 
A DR Sell Offer Plan template (in Excel format) is provided on the PJM web site, and consists of the following three sections:
A. DR Sell Offer Plan Summary
B. Planned DR Details
C. Schedule
A. DR Sell Offer Plan Summary
The DR Sell Offer Plan requires the following information to be provided:
· Company name 
· Contact information (name, phone number and email address of submitter)
· Existing Nominated DR Value in ICAP MWs by zone/subzone that CSP intends to offer 
· Planned Nominated DR Value in ICAP MWs by zone/subzone that CSP intends to offer
Existing DR is identified by the CSP as end-use customer sites that the CSP has under contract and registered in the PJM eLRS/DR Hub System for the current Delivery Year and that the CSP also intends to have under contract for the auction Delivery Year. Planned DR is identified by the CSP as described in the Planned DR Details section of the DR Sell Offer Plan template. Based on the information provided above, a total Nominated DR Value in MWs will be calculated for each zone/sub-zone as the addition of the Nominated DR Value of existing DR plus the Nominated DR Value of Planned DR. The total Nominated DR Value represents the maximum MW amount that the CSP intends to offer for the zone/sub-zone. Effective with the 2020/2021 Delivery Year, a CSP must apportion the total Nominated DR Value for the zone/sub-zone into the quantity that the CSP intends to offer into the auction as Annual Capacity Performance , the quantity that the CSP intends to offer into the auction as Summer-Period Capacity Performance, and the quantity that the CSP intends to offer into the auction as part of an Aggregate Resource, such that, the sum of such quantities must equal the total Nominated DR Value The actual MW value(s) submitted by a CSP in their Sell Offer(s) for a zone/sub-zone during the auction bidding window may be less than the total Nominated DR Value in their DR Sell Offer Plan Summary. 
Certain zones/sub-zones will be pre-identified by PJM as zones for which DR Sell Offers may require additional information to support the plan. Additional information may be required to support DR Sell Offer Plans for zones/sub-zones for which the quantity of cleared zonal/sub-zonal DR from the last BRA exceeds a threshold determined for the applicable LDA group (EMAAC, SWMAAC, Rest of MAAC, or Rest of RTO) as the higher of the maximum DR/ILR quantity registered in eLRS/DR Hub over the past three Delivery Years for the zones in the LDA group or the zonal DR potential quantity for the zones in the LDA group estimated based on a June 2009 FERC Staff Report on “A National Assessment of Demand Response Potential”, where DR quantities are expressed in all cases as a percent of the forecasted zonal peak load. This determination of the identified zones is made each year prior to each BRA and is applicable to all auctions conducted for that Delivery Year. Zones or sub-zones remain on the identified list unless the threshold is not exceeded for three consecutive years. Identified zones for a Delivery Year will be posted by PJM to the pjm website no later than December 1 prior to the Base Residual Auction for such Delivery Year. Updates, if any, made to the 2009 FERC Staff Report will be subject to stakeholder review and considered for use in the establishment of thresholds in the future. 
For these pre-identified zones/sub-zones, a CSP sell offer threshold is determined for each CSP; and DR sell offer quantities in excess of the CSP sell offer threshold will require site-specific information, as this quantity in excess of the CSP sell offer threshold should reflect Planned DR associated with end-use customer sites that the CSP has a high degree of certainty that it will physically deliver for the Delivery Year. The CSP sell offer threshold is determined as the higher of [(the CSP’s maximum DR quantity registered in eLRS/DR Hub for that zone/sub-zone over the past three Delivery Years) or (the CSP’s maximum cleared DR quantity for the past three BRAs for that zone/sub-zone) or (10 MW)]. 
B. Planned DR Details
The Planned DR Details section describes the program or strategy for procuring end-use customers and provides the details and key assumptions behind the development of the Planned DR quantities contained in the CSP’s DR Sell Offer Plan. The Planned DR Details section is comprised of three sub-sections.
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The CSP must describe the program(s) that the CSP plans to employ to achieve the Planned Nominated DR Value indicated on the DR Sell Offer Plan Summary. This section must describe key program attributes and assumptions used to develop the Planned Nominated DR Value. This section must include, but is not limited to, discussion of:
· Method(s) of achieving load reduction at customer site(s)
· Equipment to be controlled or installed at customer site(s), if any 
· Plan and ability to acquire customers
· Types of customer targeted
· Support of market potential and market share for the target customer base, with adjustments for existing DR customers within this market and the potential for other CSPs targeting the same customers
· Assumptions regarding regulatory approval of program(s), if applicable
· If offering a Legacy Direct Load Control (LDLC) program[footnoteRef:2], the following additional LDLC program details must be provided: [2: ] 

· Description of the cycling control strategy
· A list of all load research studies[footnoteRef:3] (with study dates) used to develop the estimated nominated ICAP value (kW) per customer (i.e., the per-participant impact). A copy of all studies must be provided with the DR Sell Offer Plan. If the LDLC program employs a radio signal, the CSP may elect to either submit a load research study to support the estimated nominated ICAP value per customer or utilize the per-participant impacts contained in the “Deemed Savings Estimates for Legacy Air Conditioning and Water Heating Direct Load Control Programs in the PJM Region” Report[footnoteRef:4]. [3: ]  [4: ] 

· Assumptions regarding switch operability rate (%) 
[bookmark: _GoBack]2. Planned Nominated DR Value by Customer Segment
For those Planned Nominated DR Values for which an end-use customer site is not identified in section 3 of the Planned DR Details, the CSP must identify the Planned Nominated DR values by zone/sub-zone and by end-use customer segment. End-use customer segments include residential, commercial, small industrial (less than 3 MW), medium industrial (between 3 MW and 10 MW) and large industrial (greater than 10 MW). If known, the CSP may identify more specific customer segments within the commercial and industrial category. 
By zone/sub-zone and by end-use customer segment, the CSP must provide estimates of the following information regarding the Planned DR component of the DR Sell Offer Plan:
· Number of end-use customers to be registered for auction Delivery Year
· Average Peak Load Contribution (PLC) per end-use customer in kW
· Average Nominated DR Value per customer in kW
Based on the above provided information, a total Planned Nominated DR Value in MW will be calculated for each end-use customer segment and for each zone/sub-zone. The total Planned Nominated DR values identified by customer segment and aggregated for each zone/sub-zone in Section 2 of the Planned DR Details plus the total Planned Nominated DR Values identified by end-use customer site(s) and aggregated for each zone/sub-zone in Section 3 of the Planned DR Details must equal the total Planned Nominated DR Value for each zone-sub-zone as identified in the DR Sell Offer Plan Summary. 
3. Planned Nominated DR Value by End-Use Customer Site
This section must be completed by the CSP when the end-use customer is known at the time of the submittal of the DR Sell Offer Plan. This section must also be completed for DR Sell Offer quantities identified in the DR Sell Offer Plan Summary as requiring site-specific information, since this identified quantity should reflect Planned DR associated with specific end-use customer sites for which the CSP has a high degree of certainty that it will physically deliver for the relevant Delivery Year. 
The CSP must provide the following information: 
· Customer EDC account number (if known)
· Customer name
· Customer premise address
· Zone/Sub-zone
· Customer segment
· Actual value (if known) or estimate of current PLC and estimate of expected auction Delivery Year PLC in kW 
· Estimated Nominated DR Value in kW
In the event that multiple CSPs identify the same end-use customer site, the MWs associated with such site will not be approved for offering into the RPM auction by any of the CSPs, unless it can be supported by evidence, such as a letter of support from the end-use customer indicating that they have been in contact with the CSP and are likely to execute a contract with that CSP for the relevant Delivery Year. In the event that multiple letters of support indicating different CSPs are provided from the end use customer, the MWs associated with the end-use customer site will not be approved for offering into the RPM auction by any of the CSPs.
C. Schedule
The CSP must provide an approximate timeline for procuring end-use customer sites in order to physically deliver the total Nominated DR Value (existing and Planned DR) by zone/sub-zone in the DR Sell Offer Summary. For each zone/sub-zone and for each customer segment, the CSP must specify the cumulative number of customers and the cumulative Nominated DR Value associated with that group of customers that the CSP expects to have under contract by the beginning of each of the full Delivery Years occurring between the time of the auction and the auction Delivery Year. 
